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UNIVERSAL 
SECRETS 

 RESEARCH 
 DHARMA  

Note: This Is The 1St Draft -  Fresh Off The Press.
… So This Document May Have Some Minor 

Spelling Mistakes Etc. 
The Edited Version With Be Uploaded Shortly.
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 DHARMA RESEARCH 

Your 
Mission

Is to do this Dharma Research to: 

1. Discover what YOU are here to share  
2. Discover WHO your ‘ideal customers’ are  

(who are your people, your tribe?) 
3. Choose a TOPIC for your content that you are inspired 

about AND your customers will BUY (A top 3 need or goal) 
4. Create a simple story that clearly shows you understand 

your customers’ needs, you care about them, and you can 
help them get what they want.
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YOUR Dharma 
STORY

YOU TRIBE

YOUR TOPIC 
 (Is it profitable?)

Your ideal customers, 
Tribe or ’Avatar’

Your experience, knowledge, 
inspirations, interest 

 and fascinations

your
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1. YOU & YOUR INSPIRATIONS
STEP A: YOU & YOUR INSPIRATIONS 

When you are at your best… most inspired and happy… what are you doing? 

What challenges or frustrations have your overcome in your life? 
What are you most inspired about? 

What major victories and successes have you achieved so far? 
What do you value and believe in most deeply? 
What skills / talents do you have? 

What areas of expertise do you have? 
What drives you to action? 

What makes you come alive? 
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1. YOU - TOPICS
STEP B: TOPICS YOU LOVE 

What topics do you love most? 

What is the big theme of your life?  
Is their an overriding topic that keeps coming back? 

What do you find profoundly fascinating? 
What conversations do you love having? 
What could you talk about for hours and hours?  
 
(NOTE: The BIG 3 topics are – Health, Money/Career, Relationships) 
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1. YOU & Your Tribe
STEP C: WHO DO YOU WANT TO SERVE? 

What types of people do you resonate with most? 

Who seeks you out for advice? 
What groups do you have a natural affinity with?  
Who do you really care about from the heart? 

Who do you like and enjoy connecting with? 
What problems or challenges do you want to solve?

Who you want to support?
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1. YOU & Your Tribe
STEP D: CHOOSE A TRIBE TO SERVE (THE MARKET/GROUP) 
Who do you want to serve? Consider your options… and pick a clear audience/
tribe you’d love to serve. 

If you have a few ideas, then consider: 
A. Who has the biggest need for what you have? (Top 3 goal or problem) 

B. Who do you resonate with most? 
C. Who has the most money to spend on getting help with this topic? 

(Note: if the group you want to serve can’t pay you, then consider if anyone could 
pay FOR them. Or find another market.)

My Tribe I’m here to serve….

“And the winner is…”
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2. YOUR TRIBE / YOUR GROUP

Who (External) 
Age, gender, ethnicity, profession, 

relationships status, income level etc.

Who (Internal) 
Beliefs, ideas about life, spiritual ideas, 

who they respect, who they want to prove 

things to, what drives them…

You need to know this information so you can target and reach your people (in Ads and online etc).
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2. YOUR TRIBE / YOUR GROUP

TOP 3 
Fears, Frustrations, Problems 
List their MAIN “Top Of Mind" challenges, 

issues, and emotionally driven problems 

in order of priority for them. Focus on the 

top 3 main ones, then list the rest. These 

are their ‘hot topics and trigger words’ 

TOP 3 
Goals, Dreams, Aspirations 

List all their MAIN hopes dreams and 

hearts true desires in order of what is most 

emotionally driven for them. Focus on the 

top 3 main ones, then list the rest. These 

are their ‘hot topics and trigger words’
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YOUR TRIBE / YOUR GROUP

‘Insider words’ 
What special words does your tribe use?

Insider Stories 
What ‘unusual’ situations, books, life events 
have you experienced that is similar to what 

your tribe has experienced?



Course Creator

YOUR TRIBE / YOUR GROUP

‘A day in the life…’ 
What does their daily life look and feel like? 

How do their fears and frustrations, goals 
and aspirations fit into their daily life? 

What daily problems do they face? 
When do they ‘day dream’ and wish they 

were somewhere else? What triggers them 
to seek help and make changes?

What are the negative consequences 
of them NOT achieving their goals 

and staying stuck in their problems?

Their journey so far… 
A - When did they first want this … and why? 

B - What have they done so far towards this? 

C - What’s missing that they STILL want help?



Course Creator

YOUR TRIBE - THE ESSENCE

WHO? 
Simple, clear description of your ‘avatar’ 

The people I work with are…

TOPIC 
YOUR AUDIENCE’S TOP 3 EMOTIONALLY 

DRIVEN PROBLEM OR GOAL 
The topic of my course is…

PROOF THEY WANT TO BUY THIS 
This is a profitable topic for my courses, 

product, books and here is proof others are 
making money in this area… 

LIST BOOKS, COURSES, WEBSITES ETC.
WHY YOU? 

I really care about helping these people 
and I’m a great person for them to learn 

from because… 
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3. Compassionate STORY

Hero’s Journey 

1. The Old World 

2. Call To Adventure 

3. Refusal Of The Call 

4. Meet The Mentor 

5. Cross The Threshold 

6. Allies, Enemies Tests, 

7. The Inmost Cave 

8. The Great Ordeal 

9. Seize The Sword 

10.The Road Back 

11.Resurrection 

12.Return With The Elixir

ADVANCED: THE HERO’S JOURNEY STORY

Your Hero’s Story 

1. Your Past Life Struggles And Lifestyle Starting Out 

On Your Journey 

2. When Did You Learn About New Opportunities 

Or Have An Awakening? 

3. What Doubts, Fears And  Problems Came Up To 

Stop You Moving Forward? 

4. Who Taught You The ‘Secrets’ To Get What You 

Want And Create A New Life?  

5. What Was New And Different When You Entered 

Into Your New Life And New World? 

6. Who Helped You? What Challenges Did You 

Face? 

7. What Deep Learning Or Practice Did You Need 

To Do To Build Strength, Skills And Wisdom? 

8. What Major Challenge Did You Overcome / Major  

Victory That Showed You’d Achieved Something? 

9. What Was The Reward Of That Victory? What Was 

The Prize? How Did It Feel To Achieve It? 

10.What Old Problems Chased You Or Clung To 

You? Old Habits, Mistakes, Messes? 

11.How Did You Overcome Those Problems So You 

Could Be Truly Successful? 

12.What Major, Grounded Successes Do You Have 

Now That Want To Share With Others? (Your Gift)
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3. Compassionate STORY
COMPASSIONATE MIND READING: 

“What I know about you and your dreams…” 
Describe their life, problems and dreams better than they can. Share their story so far… 
their pains, frustrations, dreams, desires and daily struggles… [Their Hero’s Journey Stages 1-3]  

I know you want… (describe their dreams and desires) 
I know you struggle with… (what are their problems?) 
I know you sometimes wake up and think/feel… (what spins them out?) 
I know you’ve tried…. (what have they read, done, tried so far to get help?) 
I know you don’t want… (what is their worse case scenario/fear?) 
I know how it feels to…. 
You have learned about…. (What do they already know about the situation?) 
But you don’t know how to get what you want from where you are. 
You want a reliable method to overcome….. and get…. 

WHY WE’RE ALIKE. 
“How I know…” 

The purpose of this is to make it clear that you have done the work, reached the goal, have 
the ‘secrets’ and can show them the path to go from where they are now to where they want 
to be. Share your hero’s journey from where they are now, to where they want to be. How 
have you overcome their problems?. What did you go through along the way to getting what 
they want? Share your challenges, insider stories, your big breakthroughs, your major 
victories and how wonderful it feels to be successful now. (Your Hero’s Journey Stages 1-12)  

I know this about you because I’m like you.  
When I started off… (share your situation similar to them) 
I wanted….(similar dream) 
I heard about….(opportunity to get dream - ideally similar ideas they know) 
I tried…(opportunity to get dream) 
I failed at…(share your struggle and mistakes so they don't have to make the same mistakes) 
Then I discovered….(what NEW thing did you do that worked?) 
I started doing (new thing that worked)…. 
And I finally experienced (breakthrough that allowed you to GET WHAT YOU WANTED!)…. 
And now I experience (share you new success and joy, the dream they want)… 
I’m so happy because (what is most wonderful about getting what you/they want)
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3. Compassionate STORY
RETURN WITH THE ELIXIR 

"WHY I REALLY CARE ABOUT YOU AND SHARING THIS…” 
Now you have what they want, WHY do you care about them and sharing this with them?  
(Your Hero’s Journey Stage 12) 

And now I’ve reached the stage where… (you have what you/they want) 
I want to share this with others because….(why is this meaningful to you? Why not just 
retire?) 
I really care about this because…(what is your real deeper reason for helping them?) 
Example… 
People keep asking me how to…. 
I see the suffering and I know it doesn’t have to be that way… I know how it feels and I want 
to show another path… 

I want you to know there is a [clear, reliable, proven] way to go from where you are now to 
where you want to go and I have show you exactly how to get there…. and it’s my joy to 
share that so you don’t have to suffer through it…

CALL TO ACTION 
“WHAT I WANT YOU TO DO NOW TO GET WHAT YOU WANT…” 

This is your call to adventure, to cross the threshold and actually get what they want.  
(Their Hero’s Journey Stages 2-5) 

I can help you go from where you are now… to where you want to go and escape your life 
and leave it behind…  
To get….. (what you want) 
What I’d like you to do is….(what are the next practical steps to take?) 
I invite you to accept the call to adventure…. Overcome doubt…. 
To do the work, make the efforts…and step into this new chapter where you experience… 
(what they want)
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3. Compassionate STORY

Their Dreams & Life Challenges 
Describe their life, problems and dreams better 

than they can. 

Their current Struggles and past efforts 
List their current frustrations, daily struggles and 

desires. And what they’ve tried so far to get help.

Your Success & Past Challenges 
Combine with situations you’ve also experienced 
that are the same or similar to theirs.

Your Past Struggle and Efforts and Hero’s 
Journey To Get What They Want 
Combine with your story starting out - your pains, 
frustrations, desires, daily struggles. How you learned 
‘the secrets’, did the work, make mistakes (that they 
can avoid) and finally got what both you they want. Let 
them see themselves in your shoes. Emphasize your 
breakthroughs as their possible breakthroughs and 
how good it feels to have what they want.

Combining their experience and needs with yours to make a complete story of how 
they can go from where they are to where they want to be.

COMPASSIONATE MIND READING 
“What I know about you and your dreams…”

WHY WE’RE ALIKE. 
“How I know…”
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3. Compassionate STORY
RETURN WITH THE ELIXIR 

"WHY I REALLY CARE ABOUT YOU AND SHARING THIS…”

CALL TO ACTION 
“WHAT I WANT YOU TO DO NOW TO GET WHAT YOU WANT…”

Think about this suffering and success 
What type of life could they have that would make 

them happy and serve the world?

Why you care about them truly… 
Imagine how good it would feel to really help these 
souls. Why do you really want to help them? What are 
the deeper, more personal motivations for you to do 
this? That they will also appreciate?

What are they able to do right now? 
Imagine they are inspired and willing to take 

action… what are they capable of doing?

To get what you want, what I’d like you to do 
now is… 
What is the next step? What do they need to do along 
the journey to get what they want?
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3. Compassionate STORY

RETURN WITH THE ELIXIR 
"WHY I REALLY CARE ABOUT YOU AND SHARING THIS…”

CALL TO ACTION 
“WHAT I WANT YOU TO DO NOW TO GET WHAT YOU WANT…”

COMPASSIONATE MIND READING 
“What I know about you and your dreams…”

WHY WE’RE ALIKE. 
“How I know…”


